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Product Comparison

Rockton Software Omni Price and MS GP Extended Pricing Module (MS Advance Management Edition)

At-a-Glance

Features Rockton Software Microsoft GP
 Omni Price  Extended Pricing

Flexible pricing capabilities ✔ ✔

Requires Annual Maintenance Agreement ✔	 ✔

Uses GP Standard pricing ✔

Cost based on number of GP Users ✔	 ✔

Date filter capabilities ✔	 ✔

Personalized customer or group pricing by combining date ranges and quantity break options with special net and discount pricing ✔	 ✔

Make individual or mass updates to your pricing lists  ✔	 ✔

Easily set up and maintain price lists using unlimited combinations of units of measure, price levels, and currencies ✔	 ✔

Quantity Breaks automatically calculated with different pricing modes for each ✔	

Full Multi-currency functionality ✔	 ✔

Customer price lists are updated and reflected instantly when base net or Fixed prices are changed ✔	 ✔

Prioritize contracts to automatically select between multiple valid contracts ✔

Markdowns with an optional specified account to track the actual value of the contract in your General Ledger ✔

Comprehensive Customer Price List reporting ✔

Simple Price Check window to confirm pricing ✔	 ✔

Optional Transaction Logging of all special pricing applied ✔

Works with invoicing ✔

Allows Percent Markup/Percent Margin based upon the Current or Standard Cost of Item ✔
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 Rockton Software Omni Price Microsoft GP Extended Pricing

Overview 

Pricing

 

Use with all 
GP Platforms
 

•   Apply pricing contracts to a specific customer or to  groups of customers based 
on customer filters. 

•   Apply a contract to groups of items using advanced item filters, or enter 
individual items directly into the pricing matrix.

•   Use the date filter to apply pricing for specific intervals or days of the week.

•   Use the Pricing Matrix to define how the special price should be calculated from 
over a dozen pricing modes.

•   Prioritize contracts to automatically select between multiple valid contracts.

•   Contract Mass Update feature.

•   Use Markdowns with an optional specified account to track the actual value of 
the contract in your General Ledger. 

•   Full Multi-Currency functionality. 

•   Quantity Breaks are automatically calculated and can have different pricing 
modes for each. 

•   Comprehensive Customer Price List reporting. 

•   Simple Price Check window to confirm pricing. 

•   Optional Transaction Logging of all special pricing applied.

•   Cost is $360 per GP user

•   An annual Maintenance Agreement of 20% of current list price.

•   Prices are always listed and available on our web site at  
www.rocktonsoftware.com. 

•   The Annual Maintenance Agreement (AMA) is 20% of current product price and 
is required at time of initial purchase, but optional thereafter.  

• Use with all GP Platforms

•   Intuitive functionality with drill-down, zoom, and special menu 
capabilities that offer a fast learning curve and easy visibility into 
your pricing index.

•   Personalize pricing by combining date ranges and quantity break 
options with special net, percentage-off, or value-off pricing for 
specific customers or groups of customers.

•   Use relational pricing to update customer price lists instantly and 
reflect fluctuations with your supplier when you change your base 
net prices.

•   Choose the pricing method that works best for each item, 
including pricing by currency amount, percent of list, percent 
markup based on current or standard cost, or percent margin 
based on current or standard cost.

•   Make individual or mass updates to your pricing lists with helpful 
wizards.

•   Easily set up and maintain price lists using unlimited combinations 
of units of measure, price levels, and currencies.

•   Starter Pack: $5,000 for three concurrent users (required). 
Additional Full Users is $3,000 each. Additional Limited Users is 
$600 each (read only access)

•   Support: Business Ready Enhancement Plan – 16% of Software 
List Price, Business Ready Advantage Plan – 18% of Software 
List Price, Business Ready Advantage Plus Plan – 25% of 
Software List Price. 

•   Since MS Advanced Management Edition, which includes the 
Business Essentials Edition, is required to be purchased in 
order to purchase in addition, the Extended Pricing component, 
customers can use both product features and capabilities.
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• http://www.rocktonsoftware.com 
• https://mbs.microsoft.com/knowledgebase/kbdisplay.aspx?wtntzsmnwukntmmyvtquuxnnzoukyppptpkzztxpwmklnvrt
• http://www.erpsoftwareblog.com/2012/10/microsoft-dynamics-gp-2013-pricing-and-costs/
• http://www.calszone.com/pricing-microsoft-dynamics-gp/software-list-price/


